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In 2019, after elections and against a backdrop of slowing growth, we wrote an open
letter to the incoming PM setting out six priorities to make India structurally stronger. That
was a different world: pre-COVID, pre-Gen Al, with trade integration largely intact and
de-globalisation still an academic concern. Many of the underlying constraints that have
historically limited India’s rise remain unresolved and if these are not addressed, India risks
under-delivering on its potential. Against this backdrop, we return to that format in this
report: a candid letter to the Prime Minister structured around eight critical themes, and, by
extension, a roadmap for investors to think about India’s next decade of risk and opportunity

To,

The Honorable Prime Minister,
South Block, Raisina Hill
New Delhi, 110011

Dear Mr Prime Minister,

The last time we wrote a letter to you was in 2019. Since then, India has moved up the
global GDP league tables and, made the correct choice with focus on productive capital
expenditure instead of subsidies. That shift has underpinned a phase of solid macro stability
and healthy earnings growth. But if the last six years demonstrate what India can do when
policy is aligned, they also carry a risk: the temptation to extrapolate recent success and
underplay how much further there is to go. The global cycle is turning faster, supply chains
are being redrawn, and India still trails key peers on physical infra, innovation capacity and
preparedness for the next technology wave. A central theme of our 2019 note—innovation
as a growth driver—has, in this environment, moved from being desirable rhetoric to a hard
precondition.

This was the theme for the Bernstein India Conference in March 2026, where we focused
on companies building new products and platforms rather than just scaling existing models.
The discussions were encouraging: there is genuine entrepreneurial depth and a widening
set of “from-India”, to “for-the-world” stories. But they also brought one uncomfortable fault
line into sharper focus: employment.

For two decades, India’s services engine has been powered by a large, reasonably priced,
English-speaking talent pool working in IT services, GCCs and BPOs. That 10-15 million
strong workforce has anchored the aspirational middle class—buying homes, taking flights,
driving consumption. Gen Al now challenges that template. A meaningful share of the roles
that lifted this cohort are directly exposed to automation, while most of the surplus value
in Al—models, platforms, IP—remains concentrated in the US and, to an extent, China. The

risk is that India becomes a user of these technologies without capturing a commensurate

share of the upside.
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DETAILS

Continued from page1...

Can manufacturing absorb the slack? At the current trajectory, it is unlikely to do so at scale. Private capex remains selective,
with balance sheets and investors still rewarding margin resilience over aggressive capacity build-out. The “China+1” narrative
is real, but translating intent into plants, suppliers and jobs in a more protectionist world has proved far harder than early
headlines implied. Surplus labour in agriculture still struggles to find productive alternatives, and too many new entrants to the
workforce end up in low-end urban services or precarious self-employment.

Ultimately, where and how a country deploys its people is what defines its long-term trajectory. India now faces a stark question:
does the next leg of our growth story create more engineers, product builders and innovators, or does it mostly create more
drivers, delivery staff and domestic help? The answer will determine whether India’s rise remains a story of potential—or
becomes one of realised capability.

We discuss the critical areas of focus and possible solutions to recharge the India story and move it away from a low-end labour
arbitrage model to a higher productive track.

AGRICULTURE: BREAKING THE LOW-PRODUCTIVITY FARM TRAP

Agriculture is perhaps the clearest example of this structural inertia. Nearly 42—45% of India’s workforce continues to depend
on a sector that contributes only ~15—16% of GDP. Average landholdings remain below 1.0 hectares, close to half of cultivated
land is still dependent on monsoons, and policy responses continue to rely on loan waivers and input subsidies. These are not
solutions; they are recurring responses to a system that has not been reformed. The rollback of the farm laws has made future
reform more difficult, but it has not made it any less necessary. There is no alternative but to restart this process with a more
calibrated approach. Irrigation must be scaled up meaningfully to reduce weather dependence. Capex to physical capacity
conversion in such projects need to be monitored more aggressively to disallow leakage of funds. Monsoons are expected to
be below trend this year - raising the usual risks to farm incomes and broader inflation. Input subsidies on power and fertilizers,
now costing Rs3-4 trillion annually should be phased down, while ensuring that farmer incomes are protected through higher
and more predictable procurement prices. Subsidies, where necessary, should move to post-procurement transfers to avoid
distorting input use and retail prices. At the same time, India continues to lose 5-15% of agricultural output due to inadequate
storage and logistics. Investment in agri-infrastructure is not incremental reform—it is central to income stability and food
efficiency.

ENERGY: FIXING POWER, CUTTING OIL DEPENDENCE

Energy is another area where contradictions are becoming harder to ignore. India is encouraging investments in data centers
and advanced manufacturing, yet reliable power supply remains inconsistent, and distribution companies continue to
accumulate losses exceeding Rs 5-6 trillion. Industrial users bear a disproportionate burden through cross-subsidization,
effectively funding inefficiencies elsewhere in the system. At the same time, India imports ~88% of its crude oil, with
transportation accounting for over half of demand. This is a strategic vulnerability. The transition to electric mobility should have
been accelerated more than a decade ago; instead, policy hesitation and industry resistance delayed progress, allowing global
supply chains—particularly in China—to scale up and control capacities. Continuing on the current path risks locking India into
technological dependence once again, however it is a better strategic choice than depending on crude oil. A clear phase-out
timeline for internal combustion engine vehicles is now necessary. Incentives should shift away from production-linked benefits
for capital-rich incumbents toward demand-side support that allows new entrants to compete, provided they meet localization
thresholds. Auto OEMs do not need PLI - they are cash-rich and should be held responsible for driving the transition - and in
any case even the leading OEMs are only purchasing battery packs/cells from China instead of investing in R&D and capex. The
government should consider taking stakes in cash-rich companies who solicit PLI in the future. A gradual increase in taxes on
ICE vehicles, alongside stronger incentives for EV adoption, would create a credible transition pathway. Electrification should
also extend to household energy use, particularly cooking, to reduce reliance on imported LPG. Energy security cannot be
achieved without reducing both import dependence and structural inefficiencies in the power system.

ARTIFICIAL INTELLIGENCE: FROM Al USER TO Al DRIVER

In artificial intelligence, the risk is not visible today, but it is likely to be profound over time. India is positioning itself as a hub
for data centers, but this risks overestimating the value captured domestically. A significant portion of data center investment
is import-intensive, and global Al workloads are unlikely to shift materially due to latency and regulatory constraints. More

importantly, India does not own frontier Al models, unlike the US and China. This is not accidental—it reflects the absence of
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first-generation technology platforms historically. If Indian data continues to be used to train global models without building
domestic capability, India risks becoming a permanent consumer in the Al economy. The assumption that application-layer
innovation alone will be sufficient underestimates the importance of control over foundational technologies. Most of the
applications will eventually be captured by the US tech companies through pricing and platform offerings, leaving only
specialized Al models with unique data sets to thrive. India’s IT services and BPO sectors, which has been a key driver of income
mobility is considered at risk as Al models evolve - timeframes of impact may vary but risk appears inevitable. Policy must
therefore take a more strategic view—supporting domestic development of foundation models, building compute capacity,
and ensuring that data governance frameworks prioritize national value creation. China’s development of its tech Industry was
through protection. India should follow this route for all newer tech areas. Any global tech company offering Al models should to
pushed to list in India with half the value shared with the public. We are not advocating the typical Indian origin ownership rule,
as that is misused through proxies. Waiting for global incumbents to scale and then attempting to regulate them is unlikely to be
effective.

MANUFACTURING: MOVING BEYOND LATE-ENTRY INDUSTRIALISATION

Manufacturing reflects a similar pattern of intent without adequate depth. While initiatives such as PLI have created momentum,
manufacturing’s share of GDP remains ~16-17%, and employment continues to be concentrated in low-productivity informal
services. India’s limited gains from the China+1 shift highlight the time required to build capabilities, but also the cost of delayed
action. Supply chains remain shallow, talent in advanced manufacturing is constrained, and execution timelines are often slower
than competing economies. Even in strategic sectors such as EVs, core components like battery cells—accounting for 30-40%
of costs—are largely imported. This is not a temporary gap; it reflects structural dependence. India cannot continue to enter
industries decades after global leaders and expect different outcomes. The approach needs to shift toward early identification
of emerging sectors—such as, automation, robotics, advanced materials, Al-integrated manufacturing—and committing capital
and policy support before global supply chains are fully formed. Without this, the cycle of late entry and prolonged catch-up
will persist. Celebrating incremental gains in low-value segments will not change India’s position in global manufacturing. This
required risk capital and a more organized approach to identifying opportunities. Niti-Aayog has been doing some progress
on that front - but capability building is required in such institutions and more importantly - theory to execution needs a more
comprehensive organisation with adequate abilities to make decisions on funding.

RAILWAYS AND TRANSPORT: DESIGNING AN INDIA-FIRST TRANSPORT MODEL

Infrastructure priorities also warrant reassessment. India has placed significant emphasis on aviation, despite having limited
domestic manufacturing capability in that sector, while underinvesting in railways where it has a clear comparative advantage.
The pace of high-speed rail (>300km/hr speeds) development remains slow, with only one major bullet train project underway,
despite India having both the financial capacity and engineering base to build multiple corridors connecting key economic
centers. At the same time, large public expenditures—such as the $15bn+ annual allocation to employment guarantee
programs are not creating relevant assets with leakages common and construction value addition being low. Redirecting this
toward national infrastructure projects could generate both employment and long-term productivity gains. India can fund one
new bullet train project every year with this funding.

India still lacks adequate mass transport systems in most cities and what we have are placeholders with one or two lines
developed and then decades of no further developments. For long distance transport India took the easier route of depending
on aviation. China and Japan both understood the need for high speed Rail ecosystems. Air travel is capital-intensive, fuel-
intensive and viable only on thicker, higher-income corridors; more importantly every element of cost structure is imported.
The policy conclusion is straightforward: India needs to design for its own constraints rather than inherit somebody else’s
transport model. Within cities, that implies high-quality mass transit—denser metro networks, dependable bus systems, and a
stronger emphasis on maintaining and upgrading existing road stock instead of treating new road length as the primary metric
of progress. Across cities, it points to a bigger role for rail: faster, more frequent, electrified services along corridors where
the basic right-of-way and station infrastructure already exists, and where shifting demand from road and air meaningfully
lowers energy use and import dependence. We had flagged this direction of travel in 2019; the urgency is higher now. If capital
allocation continues to favour cars and planes over metros, buses and rail, India risks hard-wiring a transport system that is
congested, expensive to run, and exclusionary for a large share of its citizens.

CASH TRANSFERS AND SUBSIDIES: WELFARE AT THE COST OF CAPEX?

The other emerging theme of subsidies seeing a renewed focus, where a small productive group of taxpayers is used to provide
cash to the broader population to win votes either reflects the ills of democracry or the economic failures of the nation. Inability
to provide adequate jobs and social security is leading to this situation. State-led cash transfer schemes have scaled so fast that
they are now starting to reshape fiscal priorities, and not always in ways that help growth. Unconditional transfers to women
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alone now run in roughly a dozen—plus states, with total annual outlays of about Rs1.7-2.5 trillion, or ~0.5% of GDP. In Madhya
Pradesh, Ladli Behna pays Rs1,500 a month to around 13 million women; over a full term this adds up to several hundred billion
rupees. Maharashtra’s scheme, launched later but covering roughly 25 million women at similar payouts, is of comparable scale.
In Bihar, pre-election transfers to women in 2025 were estimated at about Rs125 bn in just a few weeks. Put together, just
these cash schemes across states are now in the same fiscal ballpark as some of India’s largest social-sector programmes.
There are several such schemes directed at various stakeholders. That is money which could otherwise be compounding in hard
infrastructure, urban capacity, human capital or R&D.

Itis fair to say these schemes are not pure “freebies”. Evidence from India and elsewhere shows that well-designed cash
transfers can lower vulnerability, smooth consumption, and they do boost local demand in the short term. The issue is not that
they do nothing; it is that, for an investment-starved emerging economy, it is a very expensive way to buy growth. A rupee locked
into broad, politically timed cash schemes is a rupee not building roads, logistics, irrigation, power distribution, public transport,
schools or hospitals—areas where the multipliers are higher and the productivity gains more durable. When these schemes start
to absorb 2—-3% of GSDP in some states, they inevitably squeeze capex, narrow fiscal space and, if supply does not keep up,
add to inflation risk.

This is not an argument to scrap cash transfers. Targeted, time-bound support will always be needed for pockets of distress or
major shocks. The concern is about making large, unconditional, election-synchronised transfers a permanent feature of state
budgets. If that happens, we risk locking into a low-productivity equilibrium where a rising share of taxes funds consumption
today rather than capabilities for tomorrow. Beyond a point, that could quietly cap how far India can climb on per capita income,
even if headline GDP growth looks respectable

R&D AND INNOVATION: AMBITION WITHOUT ADEQUATE INVESTMENT

In research and innovation, India’s ambitions remain ahead of its investments. R&D spending at ~0.6—-0.7% of GDP is well below
global benchmarks. Innovation ecosystems require sustained capital, high-quality talent, and institutional rigor. This includes
openness to global expertise and a sharper focus on merit-based hiring of both students and professionals within leading
educational and research institutions. The social-based induction with dilution of merit is hollowing institutions. If one thinks that
talent and merit are not required and vote banks need to be prioritized, it will remain a low-income country depending on US
and China for technology. Without strengthening these foundations, aspirations in semiconductors, Al, and deep technology will
remain constrained, regardless of policy intent.

TAXATION AND STATE CAPACITY: HIGH TAXES, WEAK PUBLIC SERVICES

Finally, the issue of taxation and public service delivery reflects a widening disconnect. India’s tax burden is not low, yet the
quality of public goods—healthcare, education, urban infrastructure—remains weak in most cities. Public health spending at
~2% of GDP and education at ~3% remain below what is required for a country of India’s scale. Urban challenges, including
housing shortages in cities such as Mumbai, continue to highlight execution gaps. At the same time, informal transactions and
cash usage persist despite progress in digital payments. Addressing this requires more than incremental measures. A decisive
push toward formalization—potentially including a phased reduction in high-value currency denominations to discourage
cash-intensive transactions can accelerate transparency. How about only keeping a Rs10 note and phasing out of all other
denominations in another 5 years. Broadening the tax base by removing exemptions, including for economically significant but
currently untaxed institutions such as certain political, religious, and sporting bodies, would improve equity and create room for
lower rates. Tax compliance ultimately depends on trust, and that trust is built when taxpayers see consistent improvements in
public services.

India has, for decades, chosen gradualism. That approach delivered stability, but it has also resulted in repeated cycles of
delayed reform and missed opportunities—from manufacturing to electronics to clean energy. In several emerging areas,
including Al and advanced manufacturing, the risk is that this pattern repeats itself once again. The cost of delay is no longer just
slower growth—it is long-term dependence.

India does not lack capital, talent, or ambition. What it requires now is a sharper willingness to take difficult decisions early,
rather than defer them. The window to act is still open, but it is narrowing.

INDIA STRATEGY BERNSTEIN | SCC1ETE SEMERALE SRaLIR 4


mailto:venugopal.garre@bernsteinsg.com

Venugopal Garre +65 6326 7643 venugopal.garre@bernsteinsg.com 23 April 2026

DISCLOSURE APPENDIX

l. REQUIRED DISCLOSURES

References to "Bernstein" or the “Firm” in these disclosures relate to the following entities: Bernstein Institutional Services LLC
(April 1, 2024 onwards), Sanford C. Bernstein & Co., LLC (pre April 1, 2024), Bernstein Autonomous LLP, BSG France S.A. (April 1,

2024 onwards), Sanford C. Bernstein (Hong Kong) Limited 2%{& % #%5 R/ 7], Sanford C. Bernstein (Canada) Limited, Sanford
C. Bernstein (India) Private Limited (SEBI registration no. INHO00006378), Sanford C. Bernstein (Singapore) Private Limited,
Sanford C. Bernstein Japan KK (4> 7 # — K + C - /"= X2 & A > #FH£+t) and analysts employed by Société Générale
Africa Technologies & Services to produce Bernstein research under a Global Services Agreement in place between Bemnstein
and Société Générale.

Bernstein is part of a joint venture between Société Générale (SG) and AllianceBernstein, L.P. (AB). Unless specifically noted
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otherwise, for purposes of these disclosures, references to Bernstein’s “affiliates” relate to both SG and AB and their respective
affiliates.

RATINGS DEFINITIONS, BENCHMARKS AND DISTRIBUTION

EQUITY RATINGS DEFINITIONS

Bernstein brand

The Bernstein brand rates stocks based on forecasts of relative performance for the next 12 months versus the S&P 500 for
stocks listed on the U.S. and Canadian exchanges, versus the Bloomberg Europe Developed Markets Large and Mid Cap Price
Return Index EUR (EDME) for stocks listed on the European exchanges and emerging markets exchanges outside of the Asia
Pacific region, versus the Bloomberg Japan Large and Mid Cap Price Return Index USD (JPL) for stocks listed on the Japanese
exchanges, and versus the Bloomberg Asia ex-Japan Large and Mid Cap Price Return Index (ASIAX) for stocks listed on the Asian
(ex-Japan) exchanges -unless otherwise specified.

The Bernstein brand has three categories of ratings:

¢ Qutperform: Stock will outpace the market index by more than 15 pp

¢ Market-Perform: Stock will perform in line with the market index to within +/-15 pp

¢ Underperform: Stock will trail the performance of the market index by more than 15 pp

Coverage Suspended: Coverage of a company under the Bernstein research brand has been suspended. Ratings and price targets
are suspended temporarily, are no longer current, and should therefore not be relied upon.

Not Rated: A rating assigned when the stock cannot be accurately valued, or the performance of the company accurately
predicted, at the present time. The covering analyst may continue to publish research reports on the company to update investors
on events and developments.

Not Covered (NC) denotes companies that are not under coverage.

Bernstein brand stock ratings are based on a 12-month time horizon.

Autonomous brand — common stocks

The Autonomous brand rates common stocks as indicated below. As our benchmarks we use the Bloomberg Europe 500 Banks
And Financial Services Index (BEBANKS) and Bloomberg Europe Dev Mkt Financials Large and Mid Cap Price Ret Index EUR
(EDMFI) index for developed European banks and Payments, the Bloomberg Europe 500 Insurance Index (BEINSUR) for European
insurers, the S&P 500 and S&P Financials for US banks and Payments coverage, S5LIFE for US Insurance, the S&P Insurance
Select Industry (SPSIINS) for US Non-Life Insurers coverage, and the Bloomberg Emerging Markets Financials Large, Mid and
Small Cap Price Return Index (EMLSF) for emerging market banks and insurers and Payments. Ratings are stated relative to the
sector (not the market).

The Autonomous brand has three categories of common stock ratings:

e Qutperform (OP): Stock will outpace the relevant index by more than 10 pp
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* Neutral (N): Stock will perform in line with the market index to within +/-10 pp
¢ Underperform (UP): Stock will trail the performance of the relevant index by more than 10 pp

Coverage Suspended: Coverage of a company under the Autonomous research brand has been suspended. Ratings and price
targets are suspended temporarily, are no longer current, and should therefore not be relied upon.

Not Rated: A rating assigned when the stock cannot be accurately valued, or the performance of the company accurately
predicted, at the present time. The covering analyst may continue to publish research reports on the company to update investors
on events and developments.

Those denoted as ‘Feature’ (e.g., Feature Outperform FOP, Feature Under Outperform FUP) are our core ideas.

Not Covered (NC) denotes companies that are not under coverage.

Autonomous brand common stock ratings are based on a 12-month time horizon.

Autonomous brand — preferred stocks

The Autonomous brand has three categories of preferred stock ratings:

¢ Outperform (OP): The total return of the preferred instrument is expected to outperform preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

¢ Neutral (N): The total return of the preferred instrument is expected to perform in line with preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

¢ Underperform (UP): The total return of the preferred instrument is expected to underperform preferred securities of other
issuers operating in similar sectors or rating categories over the next six months.

Autonomous preferred stock ratings are based on a 6-month time horizon.
AUTONOMOUS CREDIT RESEARCH

Where this report contains investment recommendations for credit instruments, as defined in article 3(1)(35) of the Market Abuse
Regulation, the information below is presented to comply with its disclosure requirements.

The report may also include reference(s) to published opinions by other Autonomous or Bernstein analysts covering the equity
securities of the issuer(s) referenced herein. Please note an investment recommendation for credit instruments published by the
author(s) of this report may differ from the published view of the analyst covering equity securities for the issuer(s) contained in
this report and vice versa.

CREDIT RATINGS DEFINITIONS

The Autonomous brand has three categories of credit ratings:

¢ Credit Outperform (C-OP): The total return of the Reference Credit Instrument is expected to outperform the credit spread of
bonds of other issuers operating in similar sectors or rating categories over the next six months.

¢ Credit Neutral (C-N): The total return of the Reference Credit Instrument is expected to perform in line with the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

¢ Credit Underperform (C-UP): The total return of the Reference Credit Instrument is expected to underperform the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

Autonomous credit ratings are based on a 6-month time horizon.

Alist of all investment recommendations produced by the author(s) of this report alongside credit ratings history are available
upon request.

Itis at the sole discretion of the Firm as to when to initiate, update and cease research coverage. The Firm has established,
maintains and relies on information barriers to control the flow of information contained in one or more areas (i.e. the private side)
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within the Firm, and into other areas, units, groups or affiliates (i.e. public side) of the Firm

DISTRIBUTION OF EQUITY RATINGS/INVESTMENT BANKING SERVICES

Outperform BUY 51.1% 16.5%
Market-Perform (Bernstein Brand) 9 9

Neutral (Autonomous Brand) AleHD e 752
Underperform SELL 12.6% 14.9%

* These figures represent the percentage of companies within each equity rating category for which affiliates of Bernstein have
provided investment banking services within the previous 12 months.
As of March 31, 2026. All figures are updated quarterly.

OTHER MATTERS

The legal entity(ies) employing the analyst(s) listed in this report, and their location, can be determined by the country code of their
phone number, as follows:

+1 Bernstein Institutional Services LLC; New York, New York, USA

+44 Bernstein Autonomous LLP; London UK

+212 Société Générale Africa Technologies & Services; Casablanca, Morocco

+33 BSG France S.A.; Paris, France

+34 BSG France S.A.; Madrid, Spain

+41 Bernstein Autonomous LLP; Geneva, Switzerland

+49 BSG France S.A.; Frankfurt, Germany

+91 Sanford C. Bernstein (India) Private Limited; Mumbai, India

+852 Sanford C. Bernstein (Hong Kong) Limited %18 Z&#4BR /2 7); Hong Kong, China

+65 Sanford C. Bernstein (Singapore) Private Limited; Singapore

+81 Sanford C. Bernstein Japan KK; Tokyo, Japan

Where this report has been prepared by research analyst(s) employed by a non-US affiliate, such analyst(s), is/are (unless
otherwise expressly noted below) not registered as associated persons of Bemstein Institutional Services LLC or any other SEC-
registered broker-dealer and are not licensed or qualified as research analysts with FINRA. Accordingly, such analyst(s) may not
be subject to FINRA'’s restrictions regarding (among other things) communications by research analysts with a subject company,
interactions between research analysts and investment banking personnel, participation by research analysts in solicitation and
marketing activities relating to investment banking transactions, public appearances by research analysts, and trading securities
held by a research analyst account.

Where this report has been prepared by research analyst(s) employed by Société Générale Africa Technologies & Services (part
of the Société Générale group of companies), it has been prepared on behalf of a Bernstein company under a Global Services
Agreement in place between Bernstein and Société Générale.

CERTIFICATION

Each research analyst listed in this report, who is primarily responsible for the preparation of the content of this report, certifies
that all of the views expressed in this publication accurately reflect that analyst's personal views about any and all of the subject
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securities or issuers and that no part of that analyst's compensation was, is, or will be, directly or indirectly, related to the specific
recommendations or views in this publication.

Il. ADDITIONAL GLOBAL CONFLICT DISCLOSURES

Itis at the sole discretion of the Firm as to when to initiate, update and cease research coverage. The Firm has established,
maintains and relies on information barriers to control the flow of information contained in one or more areas (i.e., the private side)
within the Firm, and into other areas, units, groups or affiliates (i.e., public side) of the Firm.

lll._ OTHER IMPORTANT INFORMATION AND DISCLOSURES

Separate branding is maintained for “Bemnstein” and “Autonomous” research products.

¢ Bernstein produces a number of different types of research products including, among others, fundamental analysis and
quantitative analysis under both the “Autonomous” and “Bernstein” brands. Recommendations contained within one type of
research product may differ from recommendations contained within other types of research products, whether as a result of
differing time horizons, methodologies or otherwise. Furthermore, views or recommendations within a research product issued
under one brand may differ from views or recommendations under the same type of research product issued under the other
brand. The Research Ratings System for the two brands and other information related to those Rating Systems are included
in the previous section.

e Autonomous operates as a separate business unit within the following entities: Bernstein Institutional Services LLC,
Bernstein Autonomous LLP, Sanford C. Bernstein (Hong Kong) Limited %1& % %5 R4y 7] and Sanford C. Bernstein (India)
Private Limited. For information relating to “Autonomous” branded products (including certain Sales materials) please visit:
www.autonomous.com. For information relating to Bernstein branded products please visit: www.bernsteinresearch.com.

Analysts are compensated based on aggregate contributions to the research franchise as measured by account penetration,
productivity and proactivity of investment ideas. No analysts are compensated based on performance in, or contributions to,
generating investment banking revenues.

This report has been produced by an independent analyst as defined in Article 3 (1)(34)(i) of EU 596/2014 Market Abuse
Regulation (“MAR”) and the same article of MAR as it forms part of United Kingdom domestic law by virtue of the European Union
(Withdrawal) Act 2018.

To our readers in the United States: Bernstein Institutional Services LLC, a broker-dealer registered with the U.S. Securities
and Exchange Commission (“SEC”) and a member of the U.S. Financial Industry Regulatory Authority, Inc. (‘FINRA”) is distributing
this publication in the United States and accepts responsibility for its contents. Where this material contains an analysis of debt
product(s), such material is intended only for institutional investors and is not subject to the US independence and disclosure
standards applicable to debt research prepared for retail investors.

Bemstein Institutional Services LLC may act as principal for its own account or as agent for another person (including an affiliate)
in sales or purchases of any security which is a subject of this report. This report does not purport to meet the objectives or needs
of any specific individuals, entities or accounts.

To our readers in Canada: If this publication pertains to a Canadian domiciled company, it is being distributed in Canada by
Sanford C. Bernstein (Canada) Limited, which is licensed and regulated by the Canadian Investment Regulatory Organization. If the
publication pertains to a non-Canadian domiciled company, it is being distributed by Bernstein Institutional Services LLC, which
is licensed and regulated by both the SEC and FINRA, into Canada under the International Dealers Exemption.

This document may not be passed onto any person in Canada unless that person qualifies as "permitted client" as defined in
Section 1.1 of NI 31-103.

To our readers in Brazil: This report has been prepared by Bernstein Institutional Services LLC, and Banco BTG Pactual S.A.
("BTG") is responsible for the distribution of this report in Brazil.

To readers in the United Kingdom: This publication has been issued or approved for issue in the United Kingdom by Bernstein
Autonomous LLP, authorised and regulated by the Financial Conduct Authority and located at 60 London Wall, London EC2M 5SH,
+44 (0)20-7170-5000. Registered in England & Wales No OC343985.

This document is for distribution only to persons who (i) have professional experience in matters relating to investments falling

within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the “Financial
Promotion Order”), (ii) are persons falling within Article 49(2)(a) to (d) (“high net worth companies, unincorporated associations,

INDIA STRATEGY BERNSTEIN | SCC1ETE SEMERALE SRaLIR 8


mailto:venugopal.garre@bernsteinsg.com
http://www.autonomous.com/
http://www.bernsteinresearch.com/

Venugopal Garre +65 6326 7643 venugopal.garre@bernsteinsg.com 23 April 2026

etc.”) of the Financial Promotion Order, (iii) are outside the United Kingdom, or (iv) are persons to whom an invitation or inducement
to engage in investment activity (within the meaning of section 21 of the FSMA) in connection with the issue or sale of any securities
may otherwise lawfully be communicated or caused to be communicated (all such persons together being referred to as “relevant
persons”). This document is directed only at relevant persons and must not be acted on or relied on by persons who are not relevant
persons. Any investment or investment activity to which this document relates is available only to relevant persons and will be
engaged in only with relevant persons.

To our readers in the member states of the EEA: This publication is being distributed by BSG France SA, which is authorised
and regulated by the Autorité de Contrdle Prudentiel et de Résolution (ACPR) and Autorité des Marchés Financiers (AMF).

To our readers in Hong Kong: This publication is being distributed in Hong Kong by Sanford C. Bemnstein (Hong Kong) Limited
BiEEHAR/A T, which is licensed and regulated by the Hong Kong Securities and Futures Commission (Central Entity No.
AXCB846) to carry out Type 4 (Advising on Securities) regulated activities and subject to the licensing conditions mentioned in
the SFC Public Register (https://www.sfc.hk/publicregWeb/corp/AXC846/details)). This publication is solely for professional
investors, as defined in the Securities and Futures Ordinance (Cap. 571). The purpose of this report is solely to provide an analysis
of the issuers referred to in this report and is not intended for any purpose contrary to the laws of Hong Kong.

To our readers in Singapore: This publication is being distributed in Singapore by Sanford C. Bernstein (Singapore) Private
Limited, only to accredited investors or institutional investors, as defined in the Securities and Futures Act 2001 of Singapore
("SFA"). Recipients in Singapore should contact Sanford C. Bernstein (Singapore) Private Limited in respect of matters arising from,
or in connection with, this publication. Sanford C. Bemstein (Singapore) Private Limited is regulated by the Monetary Authority of
Singapore and licensed under the SFA as a capital markets services licence holder for dealing in capital markets products that are
securities and collective investment schemes and an exempt financial adviser for advising on, issuing and promulgating analyses
and reports on securities. Sanford C. Bernstein (Singapore) Private Limited is registered in Singapore with Company Registration
No. 20213710W and located at One Raffles Quay, #27-11 South Tower, Singapore 048583, +65-6230-4612.

To our readers in the People’s Republic of China: The securities referred to in this document are not being offered or sold and
may not be offered or sold, directly or indirectly, in the People's Republic of China (for such purposes, not including the Hong Kong
and Macau Special Administrative Regions or Taiwan, the “PRC”) in contravention of any applicable laws of the PRC.

This document does not constitute an offer to sell or the solicitation of an offer to buy any securities in the PRC to any person to
whom itis unlawful to make the offer or solicitation in the PRC.

We do not represent that this document may be lawfully distributed, or that any securities may be lawfully offered, in compliance
with any applicable registration or other requirements in the PRC, or pursuant to an exemption available thereunder, or assume
any responsibility for facilitating any such distribution or offering. In particular, no action has been taken by us which would permit
a public offering of any securities or distribution of this document in the PRC. Accordingly, the securities are not being offered
or sold within the PRC by means of this document or any other document. Neither this document nor any advertisement or other
offering material may be distributed or published in the PRC, except under circumstances that will result in compliance with any
applicable laws and regulations.

To our readers in Japan: This publication is being distributed in Japan by Sanford C. Bernstein Japan KK (4> 7 5 — K -
C - N—r %A »#H £4t), which is registered in Japan as a Financial Instruments Business Operator with the Kanto Local
Finance Bureau (registration number: The Director-General of Kanto Local Finance Bureau (FIBO) No0.3387) and regulated by the
Financial Services Agency. It is also a member of Japan Investment Advisers Association. This publication is solely for qualified
institutional investors in Japan only, as defined in Article 2, paragraph (3), items (i) of the Financial Instruments and Exchange Act.

For the institutional client readers in Japan who have been granted access to the Bernstein website by Daiwa Securities Group Inc.
(“Daiwa”), your access to this document should not be construed as meaning that Bernstein is providing you with investment advice
for any purposes. Whilst Bernstein has prepared this document, your relationship is, and will remain with, Daiwa, and Bernstein
has neither any contractual relationship with you nor any obligations towards you.

To ourreaders in Australia: Sanford C. Bernstein (Hong Kong) Limited 518 % 575 R/ Alis responsible for distributing research
in Australia. It is regulated by the Securities and Exchange Commission under U.S. laws, by the Financial Conduct Authority under
U.K. laws, which differs from Australian laws. Sanford C. Bernstein (Hong Kong) Limited 2% {&Z& &5 R/ 7 is exempt from the

requirement to hold an Australian financial services license under the Corporations Act 2001 in respect of the provision of the
following financial services to wholesale clients:

¢ providing financial product advice;

e dealing in a financial product;
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¢ making a market for a financial product; and
¢ providing a custodial or depository service.

To our readers in India: This publication is being distributed in India by Sanford C. Bemstein (India) Private Limited (SCB India)
which is licensed and regulated by Securities and Exchange Board of India ("SEBI") as a research analyst entity under the SEBI
(Research Analyst) Regulations, 2014, having registration no. INH000006378 and as a stock broker having registration no.
INZ000213537. SCB India is currently engaged in the business of providing research and stock broking services. Please refer to
www.bernsteinresearch.in for more information.

¢ SCB India is a Private limited company incorporated under the Companies Act, 2013, on April 12, 2017 bearing corporate
identification number U65999MH2017FTC293762, and registered office at Level 3A, 4th Floor, First International Financial
Centre, Plot Nos C-54 and C-55, G Block, Near CBI Office, Bandra Kurla Complex, Bandra (East), Mumbai 400098,
Maharashtra, India (Phone No: +91-22-68421401).

e For details of Associates (i.e., affiliates/group companies) of SCB India, kindly email MUM-BERNSTEIN-
InCompliance@bernsteinsg.com.

e SCB India does not have any disciplinary history as on the date of this report.

e Except as noted above, SCB India and/or its Associates (i.e., affiliates/group companies), the Research Analysts authoring this
report, and their relatives

¢ do not have any financial interest in the subject company

¢ do not have actual/beneficial ownership of one percent or more in securities of the subject company;

¢ is not engaged in any investment banking activities for Indian companies, as such;

¢ have not managed or co-managed a public offering in the past twelve months for any Indian companies;

¢ have not received any compensation for investment banking services or merchant banking services from the subject
company in the past 12 months;

¢ have not received compensation for brokerage services from the subject company in the past twelve months;

e have not received any compensation or other benefits from the subject company or third party related to the specific
recommendations or views in this report; and

¢ do not currently, but may in the future, act as a market maker in the financial instruments of the companies covered in the
report.

¢ do not have any conflict of interest in the subject company as of the date of this report.

¢ Except as noted above, the subject company has not been a client of SCB India during twelve months preceding the date
of distribution of this research report. Neither SCB India nor its Associates (i.e., affiliates/group companies) have received
compensation for products or services other than investment banking, merchant banking or brokerage services from the
subject company in the past twelve months.

¢ The principal research analyst(s) who prepared this report, members of the analysts' team, and members of their households
are not an officer, director, employee or advisory board member of the companies covered in the report.

e Our Compliance officer / Grievance officer is Ms. Rupal Talati, who can be reached at +91-22-68421451, or MUM-
BERNSTEIN-InCompliance@bernsteinsg.com / Scbin-investorgrievance@bernsteinsg.com

¢ The Research investor charter and Terms & Conditions of SCB India are available on its website and may be accessed at Sanford
C. Bernstein (India) Private Limited (https://bernsteinresearch.in/) for your reference.

¢ Disclaimer: Registration granted by SEBI, and certification from NISM, is in no way a guarantee of performance of the
intermediary or provide any assurance of returns to investors. Investments in securities market are subject to market risks. Read
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all the related documents carefully before investing.

To our readers in Switzerland: This document is provided in Switzerland by or through Bernstein Autonomous LLP, and is
provided only to qualified investors as defined in article 10 of the Swiss Collective Investment Scheme Act (“CISA”) and related
provisions of the Collective Investment Scheme Ordinance and in strict compliance with applicable Swiss law and regulations.
The products mentioned in this document may not be suitable for all types of investors. This document is based on the Directives
on the Independence of Financial Research issued by the Swiss Bankers Association (SBA) in January 2008.

To our readers in the Middle East: Bernstein Autonomous LLP, DIFC branch has its principal office at Gate Village 06, DIFC,
Dubai, UAE. Bernstein Autonomous LLP, DIFC branch is regulated by the Dubai Financial Services Authority (DFSA) with the
registration number CL10040 and is provisioned for Arranging Deals in Investments and Advising on Financial Products. All
communications and services are directed at Professional Clients and Market Counterparties only (as defined in the DFSA
rulebook). Persons other than Professional Clients and Market Counterparties, such as Retail Clients, are not the intended
recipients of our communications or services.

LEGAL

All research publications are disseminated to our clients through posting on the firm's password protected websites,
bernsteinresearch.com and autonomous.com. Certain, but not all, research publications are also made available to clients through
third-party vendors or redistributed to clients through alternate electronic means as a convenience.

This publication has been published and distributed in accordance with the Firm's policy for management of conflicts of interest
in investment research, a copy of which is available from Bernstein Institutional Services LLC, Director of Compliance, 245 Park
Avenue, New York, NY 10167. Additional disclosures and information regarding Bernstein's business are available on our website
www.bernsteinresearch.com.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document is for distribution only as may
be permitted by law. This publication is not directed to, or intended for distribution to or use by, any person or entity who is a citizen
or resident of, or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use
would be contrary to law or regulation or which would subject any of the entities referenced herein or any of their subsidiaries
or affiliates to any registration or licensing requirement within such jurisdiction. This publication is based upon public sources
we believe to be reliable, but no representation is made by us that the publication is accurate or complete. We do not undertake
to advise you of any change in the reported information or in the opinions herein. This publication was prepared and issued by
entity referred to herein for distribution to eligible counterparties or professional clients. This publication is not an offer to buy
or sell any security, and it does not constitute investment, legal or tax advice. The investments referred to herein may not be
suitable for you. Investors must make their own investment decisions in consultation with their professional advisors in light of
their specific circumstances. The value of investments may fluctuate, and investments that are denominated in foreign currencies
may fluctuate in value as a result of exposure to exchange rate movements. Information about past performance of an investment
is not necessarily a guide to, indicator of, or assurance of, future performance.

This report is directed to and intended only for our clients who are “eligible counterparties”, “professional clients”, “institutional
investors” and/or “professional investors” as defined by the aforementioned regulators, and must not be redistributed to retail
clients as defined by the aforementioned regulators. Retail clients who receive this report should note that the services of the
entities noted herein are not available to them and should not rely on the material herein to make an investment decision. The result
of such act will not hold the entities noted herein liable for any loss thus incurred as the entities noted herein are not registered/
authorised/ licensed to deal with retail clients and will not enter into any contractual agreement/arrangement with retail clients.
This report is provided subject to the terms and conditions of any agreement that the clients may have entered into with the entities
noted herein. All research reports are disseminated on a simultaneous basis to eligible clients through electronic publication to
our client portal.

The information in this report was prepared by Bernstein solely for the internal business use of our clients. Clients may store,
display, analyze, reformat and print the information in this report for this limited use only. Clients may not copy, alter, create
derivative works, resell, reverse engineer, commercially exploit, share or distribute any part of the information contained herein
for any purpose without Bernstein’s express written consent. These restrictions include extracting data or using the content to
develop indices or other products. Further, you may not use this report, or any portion of this report, to train or finetune any third-
party machine learning or artificial intelligence system, or as a prompt or input into any such system. You also may not, without
Bernstein’s express written consent, do any of the foregoing in connection with your own internal machine learning or artificial
intelligence system.

Bernstein may use artificial intelligence tools in the preparation of its materials. Any such materials are reviewed by Bernstein’'s
research analysts prior to publication.
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This report has been prepared for information purposes only and is based on current public information that we consider reliable,
but the entities noted herein do not warrant or represent (express or implied) as to the sources of information or data contained
herein are accurate, complete, not misleading or as to its fitness for the purpose intended even though the entities noted herein
rely on reputable or trustworthy data providers, it should not be relied upon as such. Opinions expressed are the author(s)’ current
opinions as of the date appearing on the material only and we do not undertake to advise you of any change in the reported
information or in the opinions herein.

This publication was prepared and issued by the entity referred to herein for distribution to eligible counterparties or professional
clients. The information in this report is intended for general circulation and does not constitute an offer to buy or sell any security,
investment, legal or tax advice nor a personal recommendation, as defined by any of the aforementioned regulators. It does not
take into account the particular investment objectives, financial situations, or needs of individual investors. The report has not been
reviewed by any of the aforementioned regulators and does not represent any official recommendation from the aforementioned
regulators. The investments referred to herein may not be suitable for you. Investors must make their own investment decisions in
consultation with advice sought from a financial adviser regarding the suitability of the investment product, taking into account the
specific investment objectives, financial situation or particular needs of any recipient of the recommendation, before the recipient
makes a commitment to purchase the investment product.

The analysis contained herein is based on numerous assumptions. Different assumptions could result in materially different
results. The information in this report does not constitute, or form part of, any offer to sell or issue, or any offer to purchase or
subscribe for shares, or to induce engage in any other investment activity. The value of any securities or financial instruments
mentioned in this report may fluctuate subject to market conditions. Information about past performance of an investment is
not necessarily a guide to, indicative of, or assurance of future performance. Estimates of future performance mentioned by
the research analyst in this report are based on assumptions that may not be realized due to unforeseen factors like market
volatility/fluctuation. In relation to securities or financial instruments denominated in a foreign currency other than the clients’
home currency, movements in exchange rates will have an effect on the value, either favorable or unfavorable. Before acting on any
recommendations in this report, recipients should consider the appropriateness of investing in the subject securities or financial
instruments mentioned in this report and, if necessary, seek for independent professional advice.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document is for distribution only as may
be permitted by law. It is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or
located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary
to law or regulation or would subject the entities noted herein to any regulation or licensing requirement within such jurisdiction.

Source: Bloomberg Index Services Limited. BLOOMBERG® is a trademark and service mark of Bloomberg Finance L.P. and its
affiliates (collectively “Bloomberg”). Bloomberg or Bloomberg’s licensors own all proprietary rights in the Bloomberg Indices.
Neither Bloomberg nor Bloomberg’s licensors approves or endorses this material, or guarantees the accuracy or completeness of
any information herein, or makes any warranty, express or implied, as to the results to be obtained therefrom and, to the maximum
extent allowed by law, neither shall have any liability or responsibility for injury or damages arising in connection therewith.

No part of this material may be reproduced, distributed or transmitted or otherwise made available without prior consent of the
entities noted herein. Copyright Bernstein Institutional Services LLC Bernstein Autonomous LLP, BSG France S.A., Sanford C.
Bemstein (Hong Kong) Limited Z%{& % #745FE/\ 7], Sanford C. Bernstein (Canada) Limited, Sanford C. Bernstein (India) Private
Limited (SEBI registration no. INH000006378), Sanford C. Bernstein (Singapore) Private Limited and Sanford C. Bernstein Japan
KK(H#>74—F-C: R—=r2&4#RIE4t). Al rights reserved. The trademarks and service marks contained herein are
the property of their respective owners. Any unauthorized use or disclosure is strictly prohibited. The entities noted herein may
pursue legal action if the unauthorized use results in any defamation and/or reputational risk to the entities noted herein and
research published under the Bernstein and Autonomous brands.
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